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Let Us Help You Grow |
Your Small Business

with Long-Term

Small Business Financing

-
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SBA 504 Loans Equal Fixed Asset Financing for Small Business Expansion
® Purchase land and construct new buildings = Purchase and renovate existing buildings
» Acquire and install machinery » Expand existing facilities

We are here to help. We will work with you, your private sector lender and the SBA to
provide complete loan packaging.

Three Rivers Local Development Company does not charge the standard 1.5% processing fee
charged by other CDCs. Plus, we service all 82 counties in Mississippi.

® Low down payment — as little as 10%
* Low, fixed interest rate on 504 debentures
* Long-term repayment — 10 to 20 years

Vernon R. Kelley, Ill - Executive Director 75 5. Main Street = P.O. Drawer 690
Mitch Montgomery — Loan Division Director Pontotoc, M5 38863
Matt Koon - Loan Officer www. trpdd.com * email: mmontgomery@trpdd.com




The U.S. Small Business Administration

FROM THE ADMINISTRATOR

2011 was a record year for
the SBA. We helped over
60,000 small businesses
secure over $30 billion in
lending through our flagship
7(a) and 504 programs — an
all-time record. We also
worked with private-sector
' partners to drive a record
amount of cap1ta1 ($2.8 billion) into the
hands of over 1,000 high-growth businesses
through Small Business Investment
Companies.

As we entered 2012, the President signed

a six-year extension of the Small Business
Innovation Research program which
supports small R&D companies that drive
innovation and game-changing technologies
to keep America on the cutting edge. We
also continue to streamline the paperwork
on SBA loans in order to help more lending
partners and their small-business customers.

You can check out all of these programs in
this guide. Also, be sure to take a look at all
of the SBA’s 2011 accomplishments in the
last few pages.

Abhout the SBA

www.sha.gov
Your Small Business Resource

As our economy continues to strengthen in
2012, the Obama Administration is focused
on making sure that entrepreneurs and small
business owners have the tools they need

to grow and create jobs. After all, half of
working Americans either own or work for a
small business, and two of every three new
jobs are created by small businesses.

Finally, check out our online tools. For
example, at www.sba.gov/direct you can
type in your zip code and a few details about
your business, and you'll immediately get
connected to SBA resources in your local
area.

America’s small businesses are gearing up
to lead our nation’s economic recovery and
create the jobs we need now. Please feel free
to contact your local SBA office if you have
any questions. We stand ready to help in
whatever way we can.

Sincerely,

S . 0,

Karen G. Mills
Administrator
Small Business Administration

Every year, the U.S. Small Business Administration and its nationwide
network of partners help millions of potential and current small
business owners start, grow and succeed.

Resources and programs targeting small businesses provide an
advantage necessary to help small businesses compete effectively in
the markelplace and strengthen the overall U.S. economy.

SBA offers help in the following areas:

e Counseling
e Capital

4 _ Small Business Resource MISSISSIPPI

e Contracting
e Disaster Assistance
e Advocacy and the Ombudsman

Visit SBA online at www.sha.gov for 24/7 access to small business
news, information and training for entrepreneurs.

All SBA programs and services are provided on a nondiscriminatory
basis.

Visit us online: www.sba.gov/ms
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MISSISSIPPI

Message From The District Director

SBA Staff Listing

www.sba.gov/ms

MISSISSIPPI DISTRICT
OFFICE

Regions Plaza

210 E. Capitol St.

Ste. 900

Jackson, MS 39201

Harris, Rosetta G.
Lender Relations Specialist
Ext. 18

McClendon, James E.
Administrative Officer

Ext. 19

MAIN NUMBER:

601-965-4378 Smith, Delores S.

Ext. 10 Lender Relations Specialist
Ext. 16

TDD PHONE:

800-877-8339 GULFPORT BRANCH
OFFICE

FAX: 601-965-5629 or
601-965-4294

Hancock Bank Plaza
2510 14th St.

Ste. 103

Stewart, Janita R. Gulfport, MS 39501
District Director
Ext. 20 MAIN NUMBER:
228-863-4449
Conner, Joyce M.
Business Opportunity
Specialist

Ext. 13

TDD PHONE:
800-877-8339

BRANCH FAX:
Dean, Debbie W. 228-864-0179

Lender Relations Specialist

Ext. 11 Johnson-Fells, Bridget D.
Economic Development

Doss, Alice A. Specialist

Supervisory Business Ext. 225

Opportunity Specialist

Ext. 14 Reed, Gary K.
Branch Manager

Fisher, Rhonda H. Ext. 223

Supervisory Lender Relations
Specialist
Ext. 15

SCORE-Gulf Coast Chapter
228-863-0054

DID YOU KNOW2

The SBA Mississippi District and Gulfport Branch
Offices serve the state with a wide variety of small
business programs and services. Federal fiscal

year (FY) 2011 was a record-setting year in terms
of guaranty loan dollars. A total of 749 loans
were guaranteed totaling almost $274.03 million
through SBA's 7(a) guaranty loan program and the
504 guaranty loan program which served to provide
much needed capital for small business start-up
and expansion. This represents an approximately
42% increase in loan dollars compared to FY2010
($193.27). Furthermore, according to the Federal
Procurement Data System - Next Generation, more
than $163.9 million in federal government contract
dollars were awarded to Mississippi businesses
certified in SBA's 8(a) and HUBZone Programs.

The SBA district and branch office, together with
our resource partners, provided management and
technical assistance, counseling and training to
9,727 entrepreneurs.

e welcome you to this 2012-
2013 edition of the Mississippi
Small Business Resource Guide.
Through the years, this
publication has proven to
be an extremely useful and valuable tool
for start-up entrepreneurs and for existing
small business owners needing a quick ready-
reference guide to search for information on
programs and services available in Mississippi
to help them start, grow, expand and succeed.

Information on SBA’s business loans, venture
capital, surety bonds, disaster assistance,
certifications, and federal government
contracting programs, along with other

vital information are included in this guide.
You’ll also find a comprehensive list of SBA’s
primary resource partners — including among
others — the Mississippi Network of Small
Business Development Centers (MSBDC)

and Business Assistance Centers; Service
Corps of Retired Executives (SCORE);

and our Women’s Business Center (WBC)

— all which expertly provide free and
confidential counseling, training, management
and technical assistance to individuals,
entrepreneurs, and small businesses
throughout Mississippi. Furthermore, the
guide contains contact information on state
agencies, chambers of commerce, economic
development organizations, in and out-of-state
bank and non-bank SBA lending partners, and
other small business advocates throughout our
state with whom SBA collaborates.

We thank RENI Publishing for their
continued partnership in producing the guide
and especially thank the advertisers appearing

Rules For Success

Like today’s small businesses, large corporate success stories
started with only an entrepreneur and a dream.

in this resource guide. It is through the
advertisers’ participation and support that this
publication is made available to the Mississippi
small business community — free of charge.

T invite you to read this guide, refer to it

often, even share it with other entrepreneurs
and small businesses so that all may take full
advantage of SBA’s finance, entrepreneurial
development, certifications and federal
government contracting programs, which have
been designed with you, the small business
owner, in mind.

For further information on SBA programs
and services, conferences, workshops and
seminars, free newsletters, as well as other
mitiatives affecting small businesses locally and
nationally, please visit our website at
www.sba.gov/ms or call and/or visit our
Mississippi District or Gulfport Branch Office.

Remember that in our continuous journey

of “supporting the formation, growth, prosperity and
viability of Mississippr’s small businesses,” we are
here to serve you! We want to help you — as
an entrepreneur or a small business — make
your dreams come true. SBA — Your Small
Business Resource!

Sincerely,

Janita R. Stewart

Janita R. Stewart

District Director of
SBA’s Mississippi District Office

6 — Small Business Resource MISSISSIPPI
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Doing Business

in Mississippi

M The SBA helps business
owners grow and expand
their businesses every day.

THE MISSISSIPPI DISTRICT OFFICE

The Mississippi District Office is
responsible for the delivery of SBA’s
many programs and services in 70
Mississippi counties. The District
Director is Janita R. Stewart. The District
Office is located at Regions Bank Plaza,
210 E. Capitol Street, Suite 900, Jackson,
MS 39201. Office hours are from 8:30 AM
until 4:30 PM, Monday through Friday.

THE GULFPORT BRANCH OFFICE

The Gulfport Branch Office is responsible
for the delivery of SBA’s many programs
and services in the counties of Forrest,
George, Greene, Harrison, Hancock,
Jackson, Jones, Lamar, Pearl River, Perry,
Stone, and Wayne. The Branch Manager
is Gary Reed. The Branch Office is
located at One Hancock Plaza, 2510 14th
Street, Suite 103, Gulfport, MS 39501.
Office hours are from 8:00 AM until 4:30
PM, Monday through Friday.

SERVICES AVAILABLE

Financial assistance for new or existing
businesses through guaranteed loans
made by area bank and non-bank
lenders.

Free counseling, advice and information
on starting, better operating or expanding
a small business through the Service
Corps of Retired Executives (SCORE),
Small Business Development Centers
(SBDC) and Women’s Business Centers
(WBCQ). They also conduct training events
throughout the state - some require a
nominal registration fee.

Assistance to businesses owned and
controlled by socially and economically
disadvantaged individuals through the
Business Development Program.

A Women's Business Ownership
Representative is available to assist
women business owners. Please contact
Bridget Johnson-Fells at 228-863-4449,
ext. 225 or email: Bridget,johnson@sba.
gov.

Special loan programs are available for
businesses involved in international
trade.

A Veterans Affairs Officer is available
to assist veterans. Please contact James
McClendon at 601-965-4378 ext. 19 or
e-mail: james.mcclendon@sba.gov.

We Welcome Your
Questions

For extra copies of this publication or
questions please contact:

Mississippi District Office
Regions Plaza

210 E. Capitol Street, Suite 900
Jackson, MS 39201

Tel: 601-965-4378
Fax: 601-965-5629 or 601-965-4295
TDD: 800-877-8339

~ SUCCESS STORY

? Meredith Anderson

Recipient of SBA
Region IV
n Prime Contractor Award

BAY ST. LOUIS, MS - People who know
Meredith Smith Anderson are probably not
surprised at her selection as the U. S. Small
Business Administration’s Prime Contractor of
the Year for Region IV. As Managing Member
of Can’t Be Beat Fence & Construction, LLC,
Anderson has led the limited liability company
to stability and multi-state growth. Established
in 1982, the company provides wood, vinyl,
chain link, and cable barrier fencing to
residential, commercial, and governmental
entities.

Anderson sort of backed into the fencing
business. She married Lloyd Anderson who
for years managed Pit Grills on the Coast
while working in his uncle’s residential fencing
business on weekends. Meredith started
helping him and they picked up jobs while

her grandmother helped with the couple’s

four children, Olen, Davy, Vicky and Dusty.
“That was in the 1970s and those were tough

times”, she said. “We grew the business from
residential to commercial fencing when the
casinos came to the Gulf Coast.” The next phase
was government subcontracting work through
the Roy Anderson Corporation.

Led by Meredith Anderson, Managing Member,
Can't Be Beat has grown exponentially. The
firm is certified as HUBZone, 8(a) and a Small
Disadvantaged Business. It holds certifications
with the Department of Transportation and
Women's Business Enterprise; is accredited with
the Better Business Bureau; and has garnered
contracts throughout the nation. Since October
2010, Anderson has successfully bid contracts
ranging from $3.5 million for a demolition
project at the Naval Air Station in Jacksonville,
Florida to $12.1 million for a construction project
in Great Lakes, Illinois.

The firm’s main office is located in Bay St.
Louis, Mississippi with other office locations in
Perkinston, Mississippi; Orange Park, Florida;
and Odon, Indiana.

The SBA'’s Prime Contractor of the Year regional
award is given to a small business that provides
outstanding goods and services as a prime
contractor to the government and private

sector. Anderson competed against other

prime contracting firms in Alabama, Florida,
Georgia, Kentucky, North Carolina, South
Carolina, and Tennessee to acquire the Southeast
region’s prime contractor of the year award.

In May 2011, she traveled to SBA’s National
Small Business Week Award celebration in
Washington, D.C. to accept the regional award
and compete against other regional winners
from around the country for the National Prime
Contractor award. She was also recognized

and received an award during the Mississippi
SBA’s 2011 Small Business Award Reception in
Jackson, MS on June 14, 2011.

Anderson was nominated for the regional
award by Marcia McDowell, Director of the
South Mississippi Contract Procurement Center
in Biloxi, MS and Delores Butler, Acquisitions
Branch Manager of the Naval Facilities
Engineering Command (NAVFAC) Southeast in
Jacksonville, FL.

For information regarding SBA’s 8(a), HUBZone,
and Woman-Owned certification programs or
small business awards, contact the Mississippi
District Office at (601) 965-4378, Gulfport Branch
Office at (228) 863-4449 or visit our website at
www.sba.gov/ms.

SBA Region IV Prime Contractor
Meredith Anderson, Owner

Can’t Be Beat Construction, LLC
1020 Old Spanish Trail

Bay Saint Louis, MS 39520
228-467-3300

MLSMER@aol.com
www.cbbfc.com/

Visit us online: www.sba.gov/ms
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COUNSELING

GOUNSELING

Getting Help to Start Up, Market and Manage Your Business

1@‘ .
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very year, the U.S. Small
Business Administration
and its nationwide network
of resource partners help
millions of potential and
existing small business owners start,
grow and succeed.

Whether your target market is global
or just your neighborhood, the SBA and
its resource partners can help at every
stage of turning your entrepreneurial
dream into a thriving business.

If you're just starting out, the SBA
and its resources can help you with
loans and business management skills.
If you're already in business, you can
use the SBA’s resources to help manage
and expand your business, obtain
government contracts, recover from
disaster, find foreign markets, and
make your voice heard in the federal
government.

You can access SBA information at
WWW.Sha.gov or visit one of our local
offices for assistance.

SBA’'S RESOURCE
PARTNERS

In addition to our district offices which
serve every state and territory, SBA
works with a variety of local resource
partners to meet your small business
needs. These professionals can help
with writing a formal business plan,
locating sources of financial assistance,
managing and expanding your business,
finding opportunities to sell your goods
or services to the government, and

8 — Small Business Resource MISSISSIPPI

recovering from disaster. To find your
local district office or SBA resource
partner, visit Www.sha.gov/sba-direct.

SCORE is a national network of
over 14,000 entrepreneurs, business
leaders and executives who volunteer as
mentors to America’s small businesses.
SCORE leverages decades of experience
from seasoned business professionals
to help small businesses start, grow
companies and create jobs in local
communities. SCORE does this by
harnessing the passion and knowledge
of individuals who have owned and
managed their own businesses and want
to share this “real world” expertise with
you.

Found in more than 370 offices and
800 locations throughout the country,
SCORE provides key services — both
face-to-face and online — to busy
entrepreneurs who are just getting
started or in need of a seasoned
business professional as a sounding

b
ON THE UPSIDE

It's true, there are a lot of
reasons not to start your
own business. But for the
right person, the advantages
of business ownership far
outweigh the risks.

board for their existing business. As
members of your community, SCORE
mentors understand local business
licensing rules, economic conditions and
important networks. SCORE can help
you as they have done for more than 9
million clients by:
* Matching your specific needs with a
business mentor
+ Traveling to your place of business for
an on-site evaluation
+ Teaming with several SCORE mentors
to provide you with tailored assistance
in a number of business areas
Across the country, SCORE offers
nearly 7,000 local business training
workshops and seminars ranging
in topic and scope depending on the
needs of the local business community
such as offering an introduction to
the fundamentals of a business plan,
managing cash flow and marketing your
business. For established businesses,
SCORE offers more in-depth training
in areas like customer service, hiring
practices and home-based businesses.
For around-the-clock business advice
and information on the latest trends go
to the SCORE website (WWW.Score.org).
More than 1,500 online mentors with
over 800 business skill sets answer your
questions about starting and running a
business. In fiscal year 2011, SCORE
mentors served 400,000 entrepreneurs.
For information on SCORE and to get
your own business mentor, visit
www.sba.gov/score, go to Www.SCORE.org
or call 1-800-624-0245 for the SCORE
office nearest you.

Gulf Coast SCORE Chapter
Dave Philo, Chapter Chairperson
Hancock Bank Plaza
2510 14th St., Ste. 105
Gulfport, MS 39501
228-863-0054
philos@cableone.net
www.scoregulfport.org

® You get to be your own boss.

® Hard work and long hours directly benefit you,
rather than increasing profits for someone else.

® Farnings and growth potential are unlimited.

® Running a business will provide endless
variety, challenge and opportunities to learn.

Visit us online: www.sba.gov/ms



Walter Wallace - SCORE
Delta State University Small Business
Development Center
DSU Box 3235
Cleveland, MS 38733-002
dsusbdc@deltastate.edu

Jerry Massa - SCORE
133 Windsong Circle
Belden, MS 38826
massajk2@aol.com

MISSISSIPPI SMALL BUSINESS
DEVELOPMENT CENTERS
(MSBDC)

The U.S. Small Business
Administration’s Mississippi Small
Business Development Center
(MSBDC) program’s mission is to
build, sustain, and promote small
business development and enhance
local economies by creating businesses
and jobs. This is accomplished by the
provision and ensuing oversight of
grants to colleges, universities and state
governments so that they may provide
business advice and training to existing
and potential small businesses.

The Mississippi Small Business
Development Center program, vital
to SBA’s entrepreneurial outreach,
has been providing service to small
businesses for more than 30 years. It
is one of the largest professional small
business management and technical
assistance networks in the nation. With
over 900 locations across the country,
MSBDCs offer free one-on-one expert
business advice and low-cost training by
qualified small business professionals to
existing and future entrepreneurs.

In addition to its core services, the
MSBDC program offers special focus
areas such as green business technology,
disaster recovery and preparedness,
international trade assistance, veteran’s
assistance, technology transfer and
regulatory compliance.

The program combines a unique
mix of federal, state and private
sector resources to provide, in every
state and territory, the foundation
for the economic growth of small
businesses. The return on investment
is demonstrated by the program during
2011:

+ Assisted more than 13,660 entrepreneurs

to start new businesses — equating to 37

new business starts per day.

+ Provided counseling services to over
106,000 emerging entrepreneurs and
nearly 100,000 existing businesses.

* Provided training services to
approximately 353,000 clients.

Visit us online: www.sba.gov/ms

The efficacy of the MSBDC program
has been validated by a nationwide
impact study. Of the clients surveyed,
more than 80 percent reported that
the business assistance they received
from the MSBDC counselor was
worthwhile. Similarly, more than 50
percent reported that MSBDC guidance
was beneficial in making the decision to
start a business. More than 40 percent
of long-term clients, those receiving 5
hours or more of counseling, reported an
increase in sales and 38 percent reported
an increase in profit margins.

For information on the SBDC
program, visit WWW.sba.gov/shdc.

Mississippi Small Business Development
Center State Office
Walter D. (Doug) Gurley, State Director
University of Mississippi
122 Jeanette Phillips Dr./P.0. Box 1848
University, MS 38677-1848
800-725-7232 in Mississippi or
662-915-5001 ® 662-915-5650 Fax
msbdc@olemiss.edu
http://mssbdc.org

Copiah-Lincoln Community College SBDC
Jeff Waller, Director
The Thames Center
(Monday)
1028 Redd Dr.
Wesson, MS 39191
601-643-8712 ® 601-643-8277 Fax
sbdc@colin.edu
www.colin.edu/workforceed/#SBDC

Co-Lin SBDC
Business Assistance Center — Natchez
(By Appointment Only)
11 Co-Lin Circle
Natchez, MS
601-446-1168

Southwest Mississippi CC SBDC
Business Assistance Center — Summit
(Tuesday)
College Dr.
Summit, MS 39666
601-276-3890 ® 601-276-3883 Fax

East Central Community College SBDC
Ronald Westbrook, Director
52 9th St./P.0. Box 129
Decatur, MS 39327-0129
601-635-6296 ® 601-635-4031 Fax
sbdc@eccc.edu
www.eccc.edu/sbde/

MSBDC Business Assistance Center
@ East Central Community College -
Philadelphia
(Tuesday)
Neshoba Business Enterprise Center
1018 Saxton Airport Rd., Ste. 101
Philadelphia, MS 39350
601-635-6296 or 601-389-0803 (directions)

MSBDC Business Assistance Center @
East Central Community College -
Louisville

(By appointment)

Louisville Career Advancement Center

923 S. Church St.

Louisville, MS 39327

601-635-6296 appointment or

662-536-1150 (directions)

MSBDC Business Assistance Center @
East Central Community College -
Carthage

(By appointment)

Carthage Career Advancement Center

121 W. Main St.

Carthage, MS 39051

601-635-6296 appointment or

228-284-0114 (directions)

MSBDC @ The University of Mississippi
- Gulf Coast

Mitch McDowell, Counselor

Connie Whit, Counselor

The Innovative Center

1636 Popps Ferry Rd., Ste. 227

Biloxi, MS 39532

228-396-8661 ® 228-392-9743 Fax

gesbdc@olemiss.edu

www.mssbdc.org

Hinds Community College SBDC/
International Trade Center
James Harper, Director
PMB 11263/P.0. Box 1100
1500 Raymond Lake Rd., 3rd Fl.
Raymond, MS 39154-1100
601-857-3536 ® 601-857-3474 Fax
sbdc@hindscc.edu
www.hindscc.edu:80/Departments/
economic_development/Small_Biz.aspx

HCC SBDC
Business Assistance Center — Rankin
Campus
(Wed., Thurs. & Fri.)
James Bennett, Counselor
3805 Hwy. 80 E.
Pearl, MS 39208
601-936-1817
jgbennett@hindscc.edu

Jackson State University SBDC
Sydney Brown, Director
JSU Mississippi E-Center
1230 Raymond Rd./P.0. Box 500
Jackson, MS 39204
601-979-2795 ® 601-914-0833 Fax
jsusbdc@jsums.edu
www.jsums.edu/business/sbdc/index.shtml

JSU SBDC
Business Assistance Center — WIN Job
Center - Canton

(Thurs.)

152 Watford Park Way Dr.

Canton, MS 39046

601-859-7609

MISSISSIPPI Small Business Resource — 9
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Jones County Junior College SBDC
Gary Suddith, Director
Advanced Technology Center
72 Technology Blvd.
Ellisville, MS 39437
601-477-4235 ® 601-477-4239 Fax
sbdc@jcjc.edu
www.jcjc.edu/depts/sbdc/contact.ntm

Mississippi State University SBDC
Hamp Beatty, Director
190 N. Bost, Ste. 405A
MS State, MS 39762-5288
662-325-8684 ® 662-325-4016 Fax
sbdc@cobilan.msstate.edu
www.cbi.msstate.edu/sbdc

MSU SBDC Business Assistance Center
East MS Business Development
Corporation Office — Meridian
(Tues. & Wed.)
Sonny Fisher, Counselor
Doc Braswell, Counselor
1901 Front St., Ste. A
Meridian, MS 39302
601-693-1306 ® 601-693-5638 Fax
sfisher@cobilan.msstate.edu
dbraswell@embdc.org

University of Mississippi SBDC
James Carden, Director
122 Jeanette Phillips Dr./P.0. Box 1848
University, MS 38677-1848
662-915-1291 or 800-725-7232 Toll Free
662-915-5650 Fax
umsbdc@olemiss.edu
www.mssbdc.org

UM SBDC Business Assistance Center
Northeast Community College Campus -
Corinth

(Wed. & Thurs.)

Katie Drewry, Counselor

2759 South Harper Rd.

Corinth, MS 38834-9272

662-696-2311

kedrewry@olemiss.edu

UM SBDC Business Assistance Center
The Renasant Center for Ideas — Tupelo
(Tues. & Thurs.)
398 E. Main St.
Tupelo, MS 38801
662-680-6988
umsbdc@olemiss.edu

UM SBDC Business Assistance Center —
Desoto County

Rick Schneider, Counselor

662-915-1291

umsbdc@olemiss.edu

UM SBDC Business Assistance Center —
Delta
University of Mississippi SBDC
800-725-7232
umsbdc@olemiss.edu

10 — Small Business Resource MISSISSIPPI

Business Incubators

Business incubators nurture young
firms, helping them survive and
grow during the start-up period, by
offering shared office services, access
to equipment, flexible leases, and
expandable space all under one roof.
Incubators also provide hands-on
management assistance, access to
financing and orchestrated exposure to
critical business or technical support
services. Some incubators accept
a mix of industries, while others
concentrate on industry niches.
According to the National Business
Incubation Association, incubators
fall into classifications of Technology,
Manufacturing, Service or Sectorally
Targeted (i.e. - biomedical, wood
products, arts, food production, fashion,
ete.).

Alcorn State University Technology
Incubator
101 N. Wall St./P.0. Box 982
Natchez, MS 39121
Brent Bourland, Manager
601-442-0202
bourland@imagezinc.com

Coahoma County Business Development
Center
P.0. Box 160
Clarksdale, MS 38614
Tana Vassell, Manager
662-627-7337 ® 662-627-1313 Fax
tanapvassel@clarksdale-ms.com

Golden Triangle Enterprise Center
1 Research Blvd., Ste. 204
Starkville, MS 39759
Jon Maynard, Manager
662-323-3322
www.gtec.org

Jackson County Small Business Incubator
4836 Main St.
Moss Point, MS 39563
Janice Mabry, Director
228-475-3341
smallbusinessincubator@gmail.com

Kemper County Industrial Incubator
Center, Inc.
102 Industrial Park Dr.
DeKalb, MS 39328
Brian Henson, Executive Director
601-743-2754 @ 601-743-2760 Fax
kceda@bellsouth.net

Mississippi e-Business Innovation Center
1230 Raymond Rd.
Jackson, MS 39204
Dr. William McHenry
Executive Director of the MS e-Center@JSU
601-979-1246
www.innovationcenter.ms

Mississippi Enterprise for Technology
Bldg. 1103, Ste. 143
Stennis Space Center, MS 39529
Charles E. Beasley, Technology Incubation
Manager
228-688-2083 ® 228-688-1064 Fax
www.mset.org

Neshoba Business Enterprise Center
1016 Saxon-Airport Rd.
Philadelphia, MS 39350
David Vowell, President, Community
Development Partnership
601-389-0803
dvowell@bellsouth.net
www.neshoba.org

Northeast Mississippi Business Incubation
System
Corinth Facility
1828 Proper St.
Corinth, MS 38834
Ray McClellan, Executive Director
662-287-4369 ® 662-287-1214 Fax
nembis@att.net

Northeast Mississippi Business Incubation
System
luka Facility
2021 Seago Rd.
luka, MS 38852
Ray McClellan, Executive Director
662-287-4369 ® 662-287-1214 Fax
nembis@att.net

Northeast Mississippi Business Incubation
System
Ripley Facility
401 CR 565
Ripley, MS 38663
Ray McClellan, Executive Director
662-287-4369 ® 662-287-1214 Fax
nembis@att.net

NorthMiss Enterprise Initiative
Oxford Enterprise Center
9 Industrial Park Dr., Ste. 104
Oxford, MS 38655-5343
Holly Kelly, Executive Director
662-281-0720 ® 662-561-0790 Fax
holly@northmiss.org
www.northmiss.org

NorthMiss Enterprise Initiative
Batesville Enterprise Center
275 Nosef Dr.
Batesville, MS 38606-2729
Holly Kelly, Executive Director
662-281-0720 ® 662-561-0790 Fax
holly@northmiss.org
www.northmiss.org

NorthMiss Enterprise Initiative
Grenada Enterprise Center
500 Enterprise Dr.
Grenada, MS 38901-9544
Holly Kelly, Executive Director
662-281-0720 ® 662-561-0790 Fax
holly@northmiss.org
www.northmiss.org
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Renasant Center for IDEAs
Tupelo/Lee County Regional Business
Incubator
308 E. Main St.

Tupelo, MS 38804

Wayne Averett, Manager
662-823-IDEA ® 662-823-7234 Fax
www.renasantcenterforideas.com

The Innovation Center
1636 Popps Ferry Rd.
Biloxi, MS 39532
Stephen Whitt, Executive Director
228-392-9741 ® 228-392-9743 Fax
stephen@innovatems.com
www.innovatems.com

Winston County Economic Development
District
P.0. Box 551
Louisville, MS 39339
Gerald Mills, Executive Director
Vacant, Manager
662-773-8719 ® 662-773-8909 Fax
martha@winstoncounty.com
www.winstoncounty.com

WOMEN'S BUSINESS CENTERS

The SBA’s Women Business Center
(WBC) program is a network of 110
community-based centers which provide
business training, coaching, mentoring
and other assistance geared toward
women, particularly those who are

socially and economically disadvantaged.

WBCs are located in nearly every state
and U.S. territory and are partially
funded through a cooperative agreement
with the SBA.

To meet the needs of women
entrepreneurs, WBCs offer services
at convenient times and locations,
including evenings and weekends.
WBCs are located within non-profit host
organizations that offer a wide variety
of services in addition to the services
provided by the WBC. Many of the
WBCs also offer training and counseling
and provide materials in different
languages in order to meet the diverse
needs of the communities they serve.

WBCs often deliver their services
through long-term training or group
counseling, both of which have shown to
be effective. WBC training courses are
often free or are offered at a small fee.
Some centers will also offer scholarships
based on the client’s needs

While most WBCs are physically
located in one designated location, a
number of WBCs also provide courses
and counseling via the Internet, mobile
classrooms and satellite locations.

WBCs have a track record of success.
In fiscal year 2011, the WBC program
counseled and trained nearly 139,000
clients, creating local economic growth

Visit us online: www.sba.gov/ms

and vitality. In addition, WBCs helped
entrepreneurs access more than $134
million dollars in capital, representing
a 400% increase from the previous year.
Of the WBC clients that have received 3
or more hours of counseling, 15 percent
indicated that the services led to hiring
new staff, 34 percent indicated that
the services led to an increased profit
margin, and 47 percent indicated that
the services led to an increase in sales.

In addition, the WBC program has
taken a lead in preparing women
business owners to apply for the
Women-Owned Small Business
(WOSB) Federal Contract program
that authorizes contracting officers to
set aside certain federal contracts for
eligible women-owned small businesses
or economically disadvantaged women-
owned small businesses. For more
information on the program, visit
www.sha.gov/wosb.

To find the nearest SBA WBC, visit
www.sha.gov/women.

Mississippi Action for Community
Education, Inc. (MACE) Women's
Business Center
William M. Brown, Director
119 S. Theobald St.
Greenville, MS 38701
662-335-3523 Office
662-580-1017 Fax
www.deltamace.org

EMERGING LEADERS
(e200] INITIATIVE

SBA’s Emerging Leaders (e200)
Initiative is currently hosted in 27
markets across the country using a
nationally demonstrated research-based
curriculum that supports the growth and
development of small to medium-sized
firms that have substantial potential
for expansion and community impact.

A competitive selection process results
in company executives participating in
high-level training and peer-networking
sessions led by professional instructors.

Post-training, social and economic
impact results from responding
executives who participated in the 2008
- 2010 training classes indicate:

More than half of part1c1pat1ng
businesses reported an increase in
revenue, with an average revenue of
$1,879,266.

+ Participating businesses averaged $2
million in revenue, with new cumulative
financing of $7.2 million secured in 2010.

* Nearly half of the participants secured
federal, state, local and tribal contracts
with a cumulative total of $287 million.

+ Approximately half of the participants
have hired new workers, creating 275
new jobs in 2010.

+ All participants were trained on

becoming SBA 8(a) certified firms;
nearly 25 percent of respondents are
currently certified as SBA 8(a) firms,
while other participants reported a
focused intention on applying to the 8(a)
program.

» Nearly 50 percent of participating
respondents were female executives
and 70 percent were minority business
executives.

+ 85 percent of responding executives
were Satisfied or Very Satisfied with the
overall training series and results.

To find out more about this executive-

level training opportunity, please
visit Www.sha.gov/e200 for host cities,
training schedules, and selection
criteria.

SBA'S ONLINE
TOOLS AND TRAINING

SBA’s Small Business Training
Network is a virtual campus complete
with free online courses, workshops,
podcasts, learning tools and business-
readiness assessments.

Key Features of the Small Business
Training Network:

Training is available anytime and
anywhere — all you need is a computer
w1th Internet access.

More than 30 free online courses and
workshops available.

+ Templates and samples to get your
business planning underway.

* Online, interactive assessment tools are
featured and used to direct clients to
appropriate training.

Course topics include a financial
primer keyed around SBA’s loan-
guarantee programs, a course on
exporting, and courses for veterans
and women seeking federal
contracting opportunities, as well as
an online library of podcasts, business
publications, templates and articles.

Visit www.sha.gov/training for these
free resources.
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COUNSELING

REACHING UNDERSERVED COMMUNITIES

SBA also offers a number of programs
specifically designed to meet the needs
of the underserved communities.

Women entrepreneurs are changing
the face of America’s economy. In the
1970s, women owned less than five
percent of the nation’s businesses.

Today, they are majority owners
of about a third of the nation’s small
businesses and are at least equal owners
of about half of all small businesses.
SBA serves women entrepreneurs
nationwide through its various programs
and services, some of which are designed
especially for women.

The SBA’s Office of Women’s Business
Ownership (OWBO) serves as an
advocate for women-owned businesses.
OWBO oversees a nationwide network
of 110 women’s business centers that
provide business training, counseling
and mentoring geared specifically to
women, especially those who are socially
and economically disadvantaged. The
program is a public-private partnership
with locally-based nonprofits.

Women’s Business Centers serve
a wide variety of geographic areas,
population densities, and economic
environments, including urban,
suburban, and rural. Local economies
vary from depressed to thriving, and
range from metropolitan areas to entire
states. Each Women’s Business Center
tailors its services to the needs of its
individual community, but all offer a
variety of innovative programs, often
including courses in different languages.
They provide training in finance,
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management, and marketing, as well as
access to all of the SBA’s financial and
procurement assistance programs.

SBA Services to Help Women

Succeed in Business

The Women’s Network for
Entrepreneurial Training (WNET)
Program - WNET, a program of the
SBA’s Office of Women’s Business
Ownership, provides networking
opportunities through the WNET
Round-tables. These gatherings allow
participants to share their experiences,
and receive practical support and
guidance from a wide range of
knowledgeable business counselors in an
informal setting. Women entrepreneurs
can use this medium to attain a wealth
of expert knowledge that can make the
difference between success and failure.

Mississippi Women’s Business
Centers

The Mississippi Action for
Community Education, Inc. (MACE)
offers to the Delta region, the Mid-Delta
Women’s Entrepreneurial Training
and Technical Assistance Program
(WE-TAP). The program is designed to
create an alternative and non-traditional
means of economic support for low-
income women in rural Mississippi
through a hands-on approach to
business counseling services, long-term
training and technical assistance. Since
1967, MACE has been in the forefront
of economic development initiatives in
the Delta by utilizing and building on
the human resource potential of Delta
residents.

Mississippi Action for Community
Education, Inc. Women's Business Center
William M. Brown, Director
119 S. Theobald St.
Greenville, MS 38701
662-335-3523 ® 662-580-1017 Fax
macesbawbe@deltamace.org

Online Women’s Business Genter
The SBA also makes available the
Online Women’s Business Center which

offers resources via the Internet for
those unable to utilize the services of
the Women’s Business Center. Visit the
Online Women’s Business Center at:
www.sba.gov/aboutsba/sbaprograms/
onlinewbc

CENTER FOR FRITH-BASED AND
NEIGHBORHOOD PARTNERSHIPS

Faith-Based and Neighborhood
Partnerships know their communities,
and they have earned the communities
trust. Because of their credibility,
they are uniquely positioned to build
awareness of programs that encourage
entrepreneurship, economic growth and
job creation.

SBA is committed to reaching
out to faith-based and community
organizations that are eligible to
participate in the agency’s programs by
informing their congregants, members
and neighbors about SBA’s programs.
In particular, many faith-based and
community non-profit organizations
can provide a local financing option
for entrepreneurs by becoming SBA
Microloan Intermediaries. An SBA
Microloan Intermediary often acts as
a bank for entrepreneurs and small
businesses that might otherwise be
unable to find access to capital.

VETERANS AND RESERVISTS
BUSINESS DEVELOPMENT

Veterans, service-disabled veterans
and Reserve and National Guard
member entrepreneurs receive
special consideration in all of SBA’s
entrepreneurial programs and resources.
Each year, the Office of Veterans
Business Development (OVBD)
reaches thousands of veterans, Reserve
Component members, transitioning
service members and others who are —
or who want to become — entrepreneurs
and small business owners. OVBD
develops and distributes informational
materials for entrepreneurship such as
the Veterans Business Resource Guide,
VETGazette, and Getting Veterans
Back to Work. In addition, there
are 16 Veterans Business Outreach
Centers strategically located throughout
the country that provide both online
and in-person 