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QUESTIONS 

 

This presentation is meant to interactive so 
please type in your question to Rick as we 
proceed and we will address as we go along! 
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TYPES OF LOANS 

 

  7(a) Guaranteed loan 

  504 Loan 
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•A person or firm in the business of buying and selling 
securities 

•Registered with the SEC, FINRA, major exchanges, and 
states in which business is conducted 

 

WHAT IS A BROKER/DEALER? 



 

•Increase Return on Capital 

•Increase Non-Interest Income 

•Continue Earning Interest on Unguaranteed 

•Servicing Asset 

•You Service the Loan (maintain customer contact) 

 

BENEFITS OF SELLING 



 

   2016 $4.7B (as of August) 

   2015 $6.3B 

   2014 $5.8B 

   2013 $4.0B 

   2012 $4.3B 

 
 
***Out of $25B pooled in the past 5 years, only 14% total was monthly 
adjustable.  The balance was calendar quarterly with a few fixed rate 
pools.*** 

SBA 7(A) POOLED LOAN STATISTICS 



 

POOLABLE 
•Real Estate loans – 25 year final maturities tied to Prime calendar 

quarterly adjust 
 
•Business Acquisition/Equipment loans – 10 year final maturities tied to 

Prime calendar quarterly adjust 
 
•Working Capital/Equipment loans – 7 year final maturities tied to 

Prime calendar quarterly adjust 
 

TRADED INDIVIDUALLY 
•Adjustable - Annual, 3 year, 5 year 
•Fixed for term 
•Floating rate loans with odd maturities, floors/caps, and/or loan sizes 

COMMON LOAN STRUCTURE 



 

•FASB 166 (1.00% Rule) 

•Premium Income 

•Deferred Gain – Fair Value of Unguaranteed Portion 

•Capitalize Servicing Rights 

•Interest Income on Unguaranteed 

 

COMPONENTS OF GAIN ON SALE 



•Current Interest Rate 

•Margin 

•Frequency of Adjustment 

•Floors/Caps 

•Pay Frequency 

•City/State/Zip of Business 

•NAICS Code 
 

STANDARDIZED INFORMATION NEEDED TO BID 

•Loan Name 

•SBA Number 

•Note and Maturity Dates 

•Note Amount 

•Current Balance 

•Guaranty % 

•Guaranteed Balance 
 

**LOAN MUST BE FULLY DISBURSED IN ORDER TO SELL 



•Original SBA Form 1086, completed and executed by 
lender (Copy provided with the PP) 

•Certified Copy of Promissory Note & any modifications 

•Wiring Instructions 

•Complete package sent to Broker/Dealer via package 
delivery service 

•Broker/Dealer reviews and sends to Colson Services 

•Settlement typically occurs within 5 – 7 business days 

SETTLEMENT INFO/DELIVERY DOCS 



•Coupon (Rate) less 1% servicing passes through – 
Guaranteed / sold portion only 

•2 lines on 1502 for 1 month after settlement occurs 

•Future servicing needs all handled through Colson Services 

•Any prepayments require 10 business day notification to 
Colson 

1502 REPORTING / COLSON SERVICES 



SBA 7(A) MARKET INDICATIONS 

Source: Government Loan Solutions 



•Continuing Resolution 

•Current Cap is $26.5B 

•S. 2992 Small Business Lending Oversight Act of 2016 

•Proposed retention of 15% of unguaranteed portion (you 
currently can sell/participate all but 5%) 

•Split of premium over 108 

•0.03% or 3bps fee collected per loan approved 

•Additional funds will be used for oversight of the program 

•Administrator will have authority to increase annual 
allocation as long as we have a ZERO subsidy 

PENDING LEGISLATION 



•Purchasers of whole loan 

•Includes construction if desired 

•Retain customer 

•Long term fixed rates for borrowers 

•Premium based on spreads to originating lender 

504 LOANS 



MORGAN STANLEY RATE SHEET 



SBA 504 1ST MORTGAGES  
EX:  5 YR. FIXED RATE ON A $5 MILLION 1ST MORTGAGE 

 
 

5 Year Libor Index: 1.15% today 

Par Spread:   250 basis pts over index 

Par Rate:  3.65% 

Increase rate:  50 basis points  

Premium on rate: 2 points  

Borrower Rate: 4.15% 

Prepayment:  5/4/3/2/1  

Premium on PPP: Par 

Origination Fee: 1% to selling lender + .5% to SBA  

Premium:  2%  

Total Income  3% = $150,000 



SBA 504 1ST MORTGAGES 
EX:  25 YR. FIXED RATE ON A $5 MILLION 1ST MORTGAGE 

 
 

10 Year Libor Index: 1.5% today 

Par Spread:   290 basis pts over index 

Par Rate:  4.4% 

Increase rate:  25 basis points  

Premium on rate: 1 point  

Borrower Rate: 4.65% 

Prepayment:  10/9/8/7/6/5/4/3/2/1  

Premium on PPP: 1 point 

Origination Fee: 1% to selling lender + .5% to SBA  

Premium:  2%  

Total Income  3% = $150,000 

 
 

 



Questions? 
 



Contact Information 

 Michelle Shadix – 877.336.8063 or 
michelle.shadix@raymondjames.com  

 Gary Griffin – 423.475.5700/423.593.0976 or 
Ggriffin@capgs.com  

SBA WV District Office 

 Rick Haney – 304.623.7449 or 
Richard.Haney@sba.gov 

 Leo Lopez – 304.347.5220 or 
Leopoldo.Lopez@sba.gov 

Or contact your local LRS – www.sba.gov  
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