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LET’S OPEN NEW TRADE MARKETS!
EXPLORE SBA’S TRADE LENDING PROGRAMS

Yolanda Garcia Olivarez
Region VI Administrator

Stats show about 1.4 million
jobs in the South Central
Region (New Mexico, Texas,
Oklahoma, Arkansas, Louisi-
ana) are created as a result
of exporting. That number
can grow significantly as new
trade markets open.

Nationwide, ninety-eight
percent of American compa-
nies that export are small
businesses, but more than

ToP 10 LENDER RANKINGS BY

NUMBER OF LOANS
OcTOBER 1, 2014 THROUGH MARCH 31, 2015

LRGV/CCBO Top 10 Volume 7(a) Lenders # $

1. BBVA Compass Bank 42 5,536,200
2. Wells Fargo Bank N.A. 11 2,231,400
3. JPMorgan Chase Bank N.A. 9 2,770,700
4. Lone Star National Bank 8 4,950,000
5. First Community Bank-CC 5 3,917,600
6. Inter National Bank 4 989,800
7. Live Oak Banking Co. 2 3,890,000
8. Pacific Western Bank 2 2,768,000
9. LiftFund 2 140,000
10. PeopleFund 2 135,000
LRGV/CCBO Top Volume CDC’s

1. Texas Cert. Development Co., Inc. 4 2,159,000
2. Brownsville Local Development Co., Inc. 3 1,890,000
3. Certified Development Corp., of S.W. 1 811,000
LRGV/CCBO Top Volume Third Party 504

Lenders

1. Rio Bank 2 1,446,190
2. Kleberg Bank, N.A. 2 1,253,228
3. Lone Star National Bank 1 1,318,000
4. Inter National Bank 1 1,060,000
5. Bank of the West 1 983,500
6. NavyArmy Community Credit Union 1 337,500

half of our exporters are
only selling to one foreign
market, usually Canada or
Mexico. It's time to take
action to help more entre-
preneurs reach new mar-
kets for their goods and
services.

Therefore, it is essential for
Congress to renew Trade
Promotion Authority early
this year to help open doors
for small businesses that
would otherwise remain
closed. New trade agree-
ments are critical to helping
level the playing field for
our nation’s small business
exporters, which have few-
er resources to overcome
trade barriers and gain mar-
ket access than larger com-

Continued on Page 2 (Trade Markets)

Year To Date
Loan & Dollar Volume:

105 Loans
Approved for:
$50,711,800

*Additional Supported
Dollars:

6,398,418

*3rd party portion of
504 loans

Jobs Created
442
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panies.

Last year, the U.S. exported
a record $2.3 trillion of
goods and services, an all-
time high. One out of every
five American jobs is tied to
exports. These jobs generally
pay better, nearly 20 percent
better.

Under President Obama,
SBA has supported $6.6 bil-
lion in small business export
financing — more than any
other President. We guaran-
tee 90 percent of export
loans (working capital, line
of credit, or fixed-asset fi-
nancing) on amounts up to

S5 million. We also have an
expedited approval process
on export loans under a
half-million dollars.

With two thirds of the
world’s purchasing power
residing outside the U.S,,
the SBA is acutely aware
that trade agreements play
an important role in the
long-term success of Amer-
ica's small businesses, and
SBA is working to help

small  business owners
across the country grow
their businesses in this

global economy.

We know that small busi-

Lower Rio Grande Valley District
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nesses that export to for-
eign markets grow faster,
create more jobs, and pay
higher wages than small
businesses that serve pure-
ly  domestic markets.

While 98% of U.S. export-
ers are small businesses,
only 1% of U.S. businesses
export.

Through its network of
trade finance specialists
located in U.S. Export Assis-
tance Centers throughout
the country, SBA provides
training and consultation
services on trade financing
and U.S. government ex-

port programs to both lend-
ers and small businesses.

If you have a customer look-
ing to expand their customer
base, there’s never been a
better time to think globally
before acting locally. Explore
www.sba.gov/exporting  or
contact one of our Economic
Development Specialists to
help your customer go inter-
national today.

For information on the SBA’s
international loan programs
contact Maria Perez, Lender
Relations Specialist at the
Lower Rio Grande Valley Dis-
trict.

ANGELA BURTON NAMED SBA DISTRICT DIRECTOR
OF THE LOWER R10 GRANDE VALLEY DISTRICT OFFICE

Angela Burton has been named District
Director of the U.S. Small Business Ad-
ministration (SBA) Lower Rio Grande
Valley District Office to help boost eco-
nomic development in the area by en-
suring delivery of SBA’s loan programs
and services in 14 Texas counties that
include Cameron, Hidalgo and Nueces.

“We welcome Angela in this important
position in SBA’s South Central Region,
as we continue in our mission to be
Smart, Bold, and Accessible,” said Re-
gional Administrator Yolanda Garcia Oli-
varez, who oversees Texas, Arkansas,
Louisiana, New Mexico and Oklahoma.
“With her expertise and experience, An-

gela will be highly instrumental in broad-

ening the Agency’s impact in the Lower

Rio Grande Area.”

Burton began her career with the SBA in
July 2013 as the deputy district director
in the Valley, following tenure as presi-
dent of the Brownsville Chamber of
Commerce. There she served as a
strong advocate for the small business
community, providing leadership and
ideas for many events and programs to
strengthen small businesses.

In 1992, Burton worked as a small busi-
ness counselor at the University of Tex-
as Pan American’s, Small Business De-
velopment Center (SBDC), a resource
partner of the SBA. In May 2009 Burton
was named SBA Veteran Small Business
Champion of the year and in 2011 she

was selected for the Phoenix Award for
Outstanding Contributions to Disaster
Recovery.

A native of Kansas City, Kansas, Burton,
retired from the U.S. Army Reserves as a
Sergeant First Class with more than 21
years of service, in March 2004. Her ser-
vice included a Tour of Duty in Southwest
Asia during Operation Desert Shield/ De-
sert Storm, tours in Central America as
well as many areas in the United States.
Her final assighment included training
troops in preparation for assignments in
Irag. In November 2003, because of her
excellence in training and leadership the
4th Training Brigade awarded Angela
“Instructor of the Year 2003”. (The 4th
Brigade covers a nine state region.)

LENDER TRAINING—AVAILABLE UPON REQUEST

1. Introduction to SBA Lending —

Contract, Seasonal, and

Working Capital Program,

on SBA Loans via 1502
Reports

10. Servicing, Liquidation and
Purchase Procedures of SBA
Loans

The 7(a) Loan Program Builder’s and Export Express
2. Small Loan Advantage and E- 4. SBAExpress 7. 504 Loan Program
Tran 5. 10 Tab Submission 8. Closing of SBA Loans
3. Caplines: Working Capital, 6. International Trade, Export 9. Reporting Requirements

For lender training contact Lender Relations Specialist Maria Perez at (956) 427-8533 Ext. 242 or email to maria.perez@sha.gov.
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